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PLAYING THE
LONG GAME IN A

DYNAMIC MARKE'T

In an industry defined by
constant change, Sergius Seah
has learned one crucial truth: no
single challenge defines the
journey.

‘Real estate is full of moments
that can feel intense or
discouraging,” he reflects. “But I've
learnt to remind myself that every
difficult case is just one moment
in time.”

This long-term perspective has
become a cornerstone of how
Sergius approaches both his
career and his clients. Rather
than reacting emotionally to
short-term setbacks, he focuses
on momentum, moving forward
steadily, refining his craft, and
staying anchored in purpose.

For Sergius, real estate has never
been just a job. It is a vocation
driven by meaning.

“The impact of what we do goes
far beyond transactions,” he
shares. “A well-advised decision
can change a family’s trajectory,
their sense of security, and even
their future opportunities.”

That belief fuels his resilience.
Even in challenging situations,
Sergius remains motivated by
the knowledge that his work
carries weight, helping clients
navigate life-changing decisions
with confidence.

He believes trust is earned
gradually, not demanded
upfront.

‘When people see the value you
consistently bring to the table,
relationships grow naturally,” he
says. “It's not about rushing
outcomes. It's about showing up,
delivering value, and letting trust
build over time.”
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ADVISING WITH
CLARITY, SUPPORTED
BY DATA

A strong advocate for informed
decision-making, Sergius believes that
confidence comes from clarity, and
clarity comes from data.

This is where PropNex’s Investment
Suites play a pivotal role in his daily
work, particularly the Property Analysis
and Pro Trend features.

“The Property Analysis tool allows me to
present professionally and confidently
on the spot,” he explains. “Whether 'm at
a new launch appointment or a resale
showing, | can pull out insights instantly
with just a few clicks.”

What once required hours of
preparation can now be done
efficiently, freeing Sergius to focus on

what matters most: engaging clients
meaningfully and thinking strategically
about their next steps.

Equally impactful is Pro Trend, which
Sergius describes as a powerful bridge
between complex data and client
understanding.

“The Ul and UX are excellent,” he notes.
“It allows me to explain market
movements and trends in a way that’s
simple, visual, and easy to grasp.”

This aligns closely with his philosophy
of using real estate statistics not to
overwhelm clients, but to guide them.

“They’re no longer guessing, they're
making decisions backed by real
information.” he says.

For Sergius, technology is not about
impressing clients. It's about
empowering them.

A CULTURETHAT
ENCOURAGES
SHARING AND
GROWTH

Beyond tools and technology,
Sergius credits much of his growth
to PropNex’s culture, one shaped by
leadership accessibility and a
genuine willingness to share.

“The success of PropNex’s training
culture starts from the selfless
leadership from within the key
management and fellow leaders,”
he observes. “The management
and senior leaders lead with
generosity. They're present,
approachable, and always willing
to support salespersons on the
ground.”

This openness extends across
teams and divisions. Sergius has
experienced first-hand how
leaders from different groups are
willing to cross-share insights,
strategies, and experiences,
without hesitation or territorial
thinking.

‘As long as you're willing to reach
out, the door is always open,” he
says.

This environment has reinforced his
belief that success in real estate
doesn’'t have to be isolating.
Instead, it can be collaborative,
built on shared learning and
collective progress.

For Sergius, PropNex is not just a
platform for transactions, but a
place where professionals are
encouraged to grow with
confidence, humility, and
long-term vision.
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